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	Tax Planning vs. Tax Preparation Cheat Sheet
	INTRODUCTION
	To succeed in advisory work, you must shift how you think and how you speak to clients.

	LANGUAGE SHIFT CHEAT SHEET
	Instead of Saying...

	KEY TAKEAWAYS
	Tax Prep = History; Tax Planning = Strategy.
	Tax Prep = Compliance; Tax Planning = Wealth Creation.
	Tax Prep = Price-sensitive clients; Tax Planning = Value-driven clients.


